
Traditionally, investors built their portfolios on the classic 60/40 model: 
60 percent equities and 40 percent bonds. The stocks are meant to 
provide growth, while the bonds help to reduce the effects of volatility. 
This model started to fall out of favor after the dot-com boom of the 
1990s however, and today many investors have migrated to the more 
modern endowment model.1 

The endowment model is a style of investing inspired by David Swenson and the Yale 
University endowment portfolio. By primarily shifting funds to illiquid assets, such as 
private equity and real estate, Swenson has been able to grow Yale’s endowment to 
$31.2 billion.2 

Today, many investors work to simulate this model by incorporating long-term investment 
strategies that focus on diversification and assets with limited liquidity that, in return 
for a certain level of risk, have the potential to provide higher performance and lower 
volatility.

Quick service restaurants (“QSR”) have many of these traits which may make them an 
attractive addition to an endowment model portfolio.
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THE POTENTIAL BENEFITS OF QUICK SERVICE 
RESTAURANTS
QSRs, also known as “fast food,” typically provide fast service with a limited menu of low-cost food. 
They usually do not provide table service, but often have a drive-thru option available. 

The most well-known characteristic of QSRs might be their ability to serve affordable food very 
quickly. Today, most consumers are busier than ever with technology keeping workers tethered to 
their jobs at all hours of the day, and many other extracurricular activities keeping individuals and 
families away from the home. One solution for time-pressed consumers has been to spend less time 
cooking and more time eating away from home. QSRs provide a great option for those looking to 
save time and money. Consumers are sensitive to the prices they pay for food, and with inflation 
growing at the fastest rate in 13 years, affordable food offered by QSRs is a distinct advantage.4

QSRs have also been able to pivot during the COVID-19 pandemic and function efficiently with a 
smaller labor force, while many other industries have struggled to find workers. When the pandemic 
forced many businesses to close, QSRs were able to function through the use of drive-thru lanes and 
mobile orders. By adding additional drive-thru lanes and utilizing curbside pickup, QSRs were able 
to create a new model that captured sales and kept margins high. 

Many QSRs have also been able to utilize technology to provide even more revenue opportunities. 
Several QSRs now offer delivery services, through the use of meal delivery apps such as DoorDash 
and Postmates. This allows consumers to eat fast food without leaving their house. 

Finally, one of the most desirable characteristics of QSRs is that they are e-commerce resistant. Many 
brick-and-mortar retailers and large malls were struggling before the pandemic due to the rise in 
popularity of online retailers, like Amazon, and the pandemic only seems to have exacerbated the 
issue. In 2020, 12,000 major retailers closed stores, and another 80,000 stores are expected to close 
over the next five years.6

QSR foods, however, cannot be sold by prominent big box retailers or online stores, and this makes 
them potentially one of the best available investments. Business competition matters, and when your 
products or business model cannot be replaced by other stores, this provides a growth potential 
greater than other businesses with more competition and may be a bonus for attracting investors. 

All of these aspects combine to make QSRs popular, even during economic downturns. During the 
global financial crisis, Quick Service Restaurants showed low correlation to the market and continued 
to exhibit sales growth, while much of the rest of the economy declined. 
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Today, more 
people are eating 
away from home 
than ever before.5

Time-Pressed Consumers Are Increasingly Dining Out
Food-at-home and away-from-home expenditures in the United States, 1960-2018

Source: USDA, Economic Research Service, Food Expenditure Series. 
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Similarly, the COVID-19 pandemic affected nearly every industry, but “actually benefitted a lot of 
quick service restaurants.”7  Some QSR chains saw a same store sales increase of over 20% during the 
pandemic, and QSRs were the first restaurant segment to move into positive sales territory.7
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QSRs have a track 
record of growth, 
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volatile market 
cycles.5
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HOW QSRS MIGHT WORK IN AN ENDOWMENT MODEL 
PORTFOLIO 
“Today, perhaps more than ever, investors are realizing the value of a diversified portfolio,” said 
Brian D. Buehler, president and CEO of Triton Pacific Securities, LLC. “When market volatility occurs, 
a diversified portfolio has an increased chance of seeing greater returns with the same or lower 
volatility in their portfolio due to the presence of low-correlated assets.” 

QSR investments may fit well into the private equity bucket. As such, in addition to providing 
diversification, private equity also has a great exclusivity factor, as only certain investors may gain 
access and invest in private equity. 

CONCLUSION
QSRs are a durable and resilient investment that have the potential to provide returns in any economic 
environment. They’re also highly consumer driven and embraced across many demographics. They 
offer easy access to busy people at a low price, they have the ability to function very efficiently with a 
small labor force, and they cannot be replaced by online retailers. While not every American may be 
familiar with commodities or emerging markets, 84.8 million American adults consume fast food daily.8  
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While past performance is never predicative of future results, QSRs have historically performed well in volatile markets as a low-correlated asset. Despite market fluctuations, consumers often 
turn to fast food as a reliable food source. Today, with more investors questioning the performance of the traditional 60/40 model and seeking out more low-correlated investment options, 
QSRs may provide a return enhancement option for any diversified endowment model portfolio
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in any private placement. No offer or solicitation may be made prior to the delivery of appropriate private placement offering documents to qualified prospective investors. This information 
does not take into account the particular investment objectives or financial circumstances of any specific person who may receive it . More complete disclosures and the terms and conditions 
relating to an investment in a particular private placement is contained in the proper set of offering documents. Before making any investment, prospective investors should thoroughly and 
carefully review offering documents with their financial, legal and tax advisor to determine whether an investment is suitable for them. An investment in any particular private placement is 
not suitable for all investors.

Triton Pacific Securities, LLC  |  34232 Pacific Coast Highway, Suite B, Dana Point, CA 92629  |  www.TritonPacificSecurities.com 
Securities offered through Triton Pacific Securities, LLC / Dealer Manager / Member FINRA/SIPC

Limited-Service Restaurants Are Stable and Resilient to Economic Cycles
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